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The Pond Premium

beenawareof the" waterfront effect.” A home

situated near a stream, lake or river usually
costs more to buy or rent than a more distant one. A
waterfront location cantrandateintoan extrachargeor
premium of nearly 30%. Doesasimilar effect exist for
suchartificial water featuressuch asastormwater pond
orwetland?|f awaterfront effect existsfor thesestorm-
water practices, it would have several important impli-
cations. For exampl e, astrong effect could hel padevel -
oper recoup someor all of thecostsinvolvedindesign-
ing and constructing a stormwater treatment practice
for the site. Also, the notion that stormwater ponds
couldactually increaseproperty value(andthel ocal tax
base) isacompellingjustificationfor skeptical commu-
nities to adopt that stormwater quality requirements.
Thekey question, then, is how great isthe waterfront
effect and how long does it last?

TheEPA recently examined theissueby conducting
abroad survey of real estate agentsand devel opersthat
wereinvolved in selling or leasing property featuring
either well-designed stormwater ponds or constructed
wetlands. Nearly twenty case studies were compiled,
which compared the priceor rentscharged near storm-
water ponds with similar units located further away.

R eal estate agents and homeowners have long

Someof thekey findingsareillustratedin Tables 1 and
2. Asagenerad rule, apremiumof fiveto 30%existedfor
homes, apartments and offices with a view of awell-
designed pond or wetland, with an average premium of
about 10%. Asmight be expected, thispremium isnot
as great as those charged for natural waterfront loca-
tions, butitisstill substantial—averagingabout $10,000
per single family home. The premium also appearsto
hold up well upon reselling.

Two of the case studies tracked the resal e value of
homesnear pondsfor up to two decades, and found the
premium held up or evenincreased astimewent by. For
apartment space, thepond premiumtypically amounted
to $10 per month for each unit. A pond premium was
aso evident in the commercial office space market,
with atypical premium in the range of $1.00 to $1.50
per square foot. Even in soft or overbuilt real estate
markets, the authors often found that a presence of a
pond hel ped to sell space or units morerapidly, which
has can provide developers a clear cash flow benefit.
While the study primarily examined the waterfront
effect associatedwithwet ponds, it didincludetwo case
study examplesinvolving stormwater wetlands. Inthis
limited sample, stormwater wetlands were also found
to have a strong waterfront effect. This appears to

Table 1: Residential Lot Premium for Stormwater Ponds and Wetlands

Location Base lot costs Estimated premium
Alexandria, VA $130,000 to 140,000 condos $7,500
Fairfax, VA $333,000 to 368,000 homes $10,000
Burke VA $130,000 to 160,000 townhomes $10,000
Orange County, VA varies $49,000
Fauquier County, VA $289,000-305,000 homes $10,000
Loudon County, VA varies $7,500 to 10,000

Broward County, FL

$0.1 to 1.1 million homes

$6,000 to 60,000

Broward County, FL varies $200 to $400 per linear foot
Hybernia, IL $299 to 375,000 homes $30,000 to 37,500
Wichita, KS (wetland) $35,000 to 40,000 lots $20,000

Boulder, CO (wetland) $130,000 lots $35,000
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